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Management

▪ CFO of cyan AG

▪ Partner and CFO, Petrus Advisers

(2010 - 2017)

▪ Member of the Board, Wiener Privatbank SE 

(2013 - 2014)

▪ Managing Director, Deutsche Bank AG

(1997 - 2009)

▪ CTO of cyan AG

▪ CTO of cyan Security Group                        

(2011 - today)

▪ Founder and CTO of cyan Networks Software 

(2006 - today)

▪ CEO of cyan Research & Development 

(2006 - 2014)

▪ CEO of cyan AG

▪ CEO of cyan Security Group

(2011 - today)

▪ Member of the Board E-Plus Mobilfunk

(2006 - 2007)

▪ Member of the Board T-Mobile Austria 

(1998 - 2006)

Peter Arnoth
CEO

Markus Cserna
CTO

Michael Sieghart
CFO
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Group highlights

We are cyan.

▪ cyan is a leading European cyber security provider that caters to Mobile 

Network Operators (MNOs), Mobile Virtual Network Operators (MVNOs), 

insurers and banks

▪ cyan is the only cyber security solution provider servicing mobile endpoints 

through a highly mass-market capable net-integrated cybersecurity

▪ cyan’s unique white-labelled solutions help its clients to provide cyber security 

to their own customer base (B2B2C) and thus to generate additional revenues

▪ cyan concluded a global group contract with Orange in Dec 2018. This is a 

game-changing contract and has significantly increased the long-term value of 

cyan

▪ In addition, cyan signed cooperation agreements with the world’s largest 

insurance broker Aon as well as with Wirecard, one of the globally leading 

payment providers

▪ cyan expects to achieve sales of €35m and an EBITDA margin of approx. 40%

in 2019

▪ cyan’s next steps: (1) accelerate growth after Orange validation; and (2) 

increase technological edge
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Key customers
Major companies already trust cyan’s solutions
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Mobile phone usage
Mobile phones have become an important part of our daily lives

5bn people worldwide...
...use a cell phone. More than half of the world’s 
internet connections are established via smartphone.

Unique mobile subcribers worldwide
There will be 5.7bn mobile subscribers by 2020.

SIM cards in use
By 2020, the use of SIM cards worldwide will increase 
to 9.7bn. More and more areas of applications for mobile 

phones will keep being developed in the future!

E-Commerce

Digital Content

Social Media

Financial Services

Communication

Control of 
Alarm Systems
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Potential cyberthreats
Examples of potential cyberthreats

Ransomware
Data encryption

Phishing
Phishing e-mails

Identity Theft
Credit card theft

Fraud
Scam

✓ … delivering and maintaining up-
to-date cybersecurity solutions

✓ … providing end-users a 
seamless and safe experience on 
the internet

✓ … being a reliable source for our 
clients’ end-customers

cyan is capable of…
Pop-up web browser

Cryptominer

E-Commerce

Digital Content

Social Media

Financial Services

Communication

Control of 
Alarm Systems

Malware
Worms, trojans, viruses

Clickjacking
Malicious code in

hidden buttons

Harmful Content
Violence and pornography  
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Total addressable market1): 2.5bn global customers
Our goal: 10% market share or revenues of €250m at €1 per customer/p.a.

(1) Based on current values, respective segments will grow at different CAGRs
(2) Feature phones and very low-income countries
(3) Consisting of unique subscribers in China, Russia, Israel, etc.
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cyan’s core technology

Integrated Security.

Active sourcing
Analysis with more than 200 IT 
centers

Continuous data flow
Over 1,000 billion data requests 
monthly 

Manpower for Artificial Intelligence
80k hours human manpower in AI 
and data analysis every year

Cooperation
Additional security sources 
and partners

23 proven methods of 
analysis

worldwide update of our security 
filter database every 4 hours

>300m entries, 
adding +1.5m per 

month
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Strategic product pillars
Development of new USPs based on the utilization of cyan heritage and knowhow

cyan’s three strategic pillars provide best in-class cyber-security solutions

Advanced machine learning

▪ For most of our algorithms, we target to 

add real time updates to our protection       

(vs. today’s 4h update cycles)

Artificial intelligence 
sourcing

Deeply integrated & fully scalable 

▪ Future ready approach through cyan’s 

technology which is already able to fully 

cope with 5G as well as IoT

5G capability and 
scalability

(Dis-)Cover new growth fields

▪ cyan’s technology can detect illegal 

crypto-mining or intrusion into mobile 

banking transactions

▪ Most important growth opportunity via 

MNO/ISP clean pipe services to detect 

threats directly in the network and capex 

optimization for MNOs

Future business 
models
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Industry solutions
We provide specific security solutions to a diverse customer base to make their business safer

USPs

▪ No downloads 
and easy to use 
security for 
customers

▪ Extremely 
scalable

▪ Cost savings for 
MVNO

▪ Safer Surfing 
propositions

▪ Best in class 
BSS/OSS solution

▪ Embedded 
security (in-app) 
to supply sec. 
through trusted 
partners 

▪ Personal security

▪ Digital security and 
safety for all 
citizens 

▪ Impulse for 
political agenda of 
a certain country

▪ Making data 
transparent

▪ Safe in-car 
network

▪ Safe gambling

▪ Additional 
revenue

▪ Competition-
monitoring

Products

▪ Net-integrated 
security

▪ In-App security 
(on-top)

▪ Personal security 
(on-top)

▪ Optimization 
feature

▪ In-App & Personal 
security (on-top)

▪ BSS/OSS & full 
MVNE stack

▪ In-App security 

▪ Personal security 
anti theft,
My SOS

▪ Personal security 

▪ Kids protection, 
My SOS,
Geo fencing

▪ Web filter for data 
privacy

▪ Monitoring of 
web traffic

▪ Web threats 
detection

▪ In-App security

▪ Big data 
sourcing

▪ Web filter for data 
privacy 

Est. sales 
share 2022

65% 25% 10%

MNOs &
ISPs

MVNOs
Insurers & 
Banks

Governments Gaming
IoT-
Producers
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Our products and solutions
cyan delivers a full range of cybersecurity and BSS/OSS solutions to its clients

▪ Fully network-integrated 
cybersecurity solution

▪ Personalized security and 
content filtering

▪ Protection against harmful 
content on the web when surfing 
within the operator’s network

▪ Optimize data traffic through 
blocking harmful and illegal 
content

▪ Better user experience & quality of 
service due to increased 
performance (i.e. faster loading of 
pages by decreased data volume 
used) 
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▪ Device based security solution to 
detect cyberthreats and harmful 
content on customer’s device

▪ Outstanding additional features 
(identity check, website check, 
risk module, etc.)

▪ Customer is always protected

▪ Modular convergent lightweight
BSS/OSS platform

▪ Full spectrum of MVNO-Enabler 
(MVNE) solutions including 
billing, network integration, 
provisioning, touchpoints, etc.

▪ Cybersecurity as a value-added 
service for clients’ additional 
revenue generation 

▪ White-labelled B2B2C model

▪ High scalability (no downloads 
necessary, easy onboarding)

▪ For MVNOs and MNOs, reduction
of data-roaming (national & 
international) purchase costs

▪ Capex delay for MNOs through 
clean data traffic highly relevant1)A
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▪ Cybersecurity as a value-added 
service for clients’ additional 
revenue generation 

▪ No separate mobile app required

▪ Supplement our partners’ security 
layer with device-integrated 
checks  

▪ One-stop solution for MVNOs 
and MNO B-brands

▪ High scalability through cloud-
based services
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▪ MNOs, ISPs

▪ MVNOs

▪ MNOs

▪ MVNOs

▪ MNOs, MVNOs, ISPs

▪ Banks, insurers, IoT providers

▪ Gaming

▪ MVNOs

▪ MNOs

(1) MNOs’ data networks require scheduled capex – by reducing network load, investments into the network can be postponed

On-Net Security Clean Pipe DNS Endpoint Protection BSS/OSS Platform
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Mobile cyber-security market segments
cyan is the only solution provider servicing endpoints through a highly mass-market capable, 
white-labelled on-net solution

Endpoint
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On-Net & endpoint protection for Orange
We ensure a seamless roll-out with an easy and proven customer journey

Go-to-market approach

▪ On-Net & endpoint protection as MVP 

(Minimum Viable Product for the 

mass market)

▪ Easy and quick roll-out for all affiliates

▪ Look & feel by cyan for Orange

▪ Customization for affiliates 

▪ Blueprint for Orange Group to roll out 

in all other markets

▪ Minimum effort for Orange to launch

Source: Orange company information, incl. countries where Orange only holds minorities in telco providers

Roll-out phase 1: Europe

Roll-out phase 2: Africa
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Accelerated growth in sales pipeline
cyan’s sales pipeline is picking up speed both in terms of quantity and quality

Number of major potential contracts by stage

(1) Proof on concept
(2) Request for proposal

On-Net
50%

Endpoint
25%

Clean Pipe
15%

BSS/OSS
10%

6
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6 6
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Q1 Q2 Q3 Q1 Q2 Q3 Q1 Q2 Q3 Q1 Q2 Q3

2019 2019 2019 2019

Targeted sales split by product by 2022

NDA PoC
1)

RfP
2)

Close to signing

1-2
2-3
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Financial guidance

2019e 2021e

40%

€35m €75mSales

EBITDA margin

Management guidance of cyan’s key financials FY2019&21

50%
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Total shares: 
9,774,538

Shareholder structure

Note: Based on shares held by individual investors at cyan’s AGM in July 2019 

Alexander Schütz
14.7%

Apeiron Ltd. 
13.3%

Tansanit St.
10.3%

Free Float
53.8%

Management
7.9%



Disclaimer
This presentation (the “Presentation”) has been produced for discussion purposes only. The Presentation is not a securities prospectus and the information contained therein does not constitute or 
form a part of any offer or solicitation to purchase or subscribe for securities in the United States, Australia, Canada, or Japan or in any other jurisdiction in which such offer or sale would be 
unlawful. The securities referred to in the presentation have not been, and will not be, registered under the U.S. Securities Act of 1933, as amended, or under any applicable securities laws of any 
state, province, territory, county or jurisdiction of the United States, Australia, Canada, or Japan. Accordingly, unless an exemption under relevant securities laws is applicable, any such securities 
may not be offered, sold, exercised, transferred, delivered or distributed, directly or indirectly, in or into the United States, Australia, Canada, or Japan or any other jurisdiction if to do so would 
constitute a violation of the relevant laws of, or require registration of such securities in, the relevant jurisdiction.
The information contained in this presentation does not constitute investment advice.
The Presentation is being made only to, and is only directed at, persons to whom it may lawfully be communicated (“relevant persons”). Any person who is not a relevant person should not act or 
rely on this presentation or any of its contents. This presentation does not constitute or form part of any offer or invitation to sell, or any solicitation of any offer to purchase any shares or other 
securities in cyan AG (the "Company"), nor shall it or any part of it or the fact of its distribution form the basis of, or be relied on in connection with, any contract or commitment or investment 
decisions relating thereto, nor does it constitute a recommendation regarding the shares and other securities of the Company.
The information herein pertaining to the company and its investments is fully confidential. Please do not publish or disclose it to any third party other than your attorneys, advisers, and others under 
binding confidentiality obligations without the express prior written consent of cyan. The presentation does not constitute any legal advice. This must be done individually, taking into account the 
circumstances of the individual case. The unaudited historical financial information and numbers of the company contained herein are preliminary and subject to adjustments and modifications.
All aspects of the Presentation must be considered in the context of more fulsome and independently-obtained information that may be required for any decision regarding the Presentation’s 
subject matter. Any recipient of the Presentation should determine, in consultation with its own legal, tax, regulatory, accounting and other pertinent advisors, all economic risks and merits, as well 
as legal, tax, regulator and accounting characteristics and consequences, of any transaction as it pertains to them. Past performance presented in the presentation should not be taken as an 
indication or guarantee of future performance, and no representation or warranty, express or implied, is provided in relation to any aspect of the Presentation. The Company accepts no 
responsibility for, and expressly disclaims all liabilities relating to, any loss, whether direct or indirect, or any other kind of damage resulting from reliance upon or use of information contained in the 
Presentation.
Certain statements included or incorporated by reference within this presentation may constitute “forward-looking statements” in respect of the Company’s operations, performance, prospects 
and/or financial condition. By their nature, forward-looking statements involve a number of risks, uncertainties and assumptions and actual results or events may differ materially from those 
expressed or implied by those statements. Hence, there is a considerable risk that investors face the risk to lose all their money they invest in the company. Accordingly, no assurance can be given 
that any particular expectation will be met and reliance should not be placed on any forward-looking statement. Nothing in this presentation should be construed as a profit forecast. All forward-
looking statements relating to the Presentation are qualified in their entirety by this cautionary statement.
The Presentation is to be construed as of the date of its creation and is subject to change at any time without notice. No party makes any representation, whether express or implied, with respect to 
the completeness or accuracy of the Presentation, or for the fitness of the information in the Presentation for any purpose. No party shall have any obligation to update any information contained in 
the Presentation at any time. Nothing in this Presentation shall be construed by any party as a binding or legally enforceable commitment, contract or offer to contract with respect to its subject 
matter. The Presentation neither imposes any obligation, nor grants any rights with respect to, any service or transaction referenced in the Presentation, nor does it impose on any party a duty or 
obligation to conclude any such agreement or commitment. Any person receiving the Presentation is deemed to have accepted these legal notices and that such notices shall apply even if the 
Presentation in any way is shown to be erroneous, incomplete or based upon incorrect or incomplete facts, interpretations or assessments or assumptions, irrespective of any responsibility of the 
Company. To the extent permitted by law, all legal considerations arising from this Presentation shall be governed by the Law of Germany. 
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